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REUTERS

New Delhi, January 21 

PTC India will hold its •rst board
meeting on Saturday following
recent allegations of lapses in
governance and operations at
its •nancial lending units. Rajib
Mishra, the company's chair-
man, did not elaborate on the
agenda of the meeting.

Mishra was addressing a news
conference after shares of PTC
India Financial Services Ltd(PFS)
continued to fall on Friday.

The •rm was accused of lapses
in corporate governance by
three independent directors
who resigned on Thursday.
Mishra promised an investiga-
tion into the matter and has
formed an internal committee
which he said would submit a
report in 30 days.

PTC India board 
to meet on Jan 22
after allegations 
of irregularities

OUR BUREAU

New Delhi, January 21

The Congress has released a
manifesto for the youth of Uttar
Pradesh here on Friday o•ering
to create a new political culture
by focusing on livelihood issues.
The promises in the manifesto,
ahead of the Assembly elections,
include creating about two mil-
lion jobs and e•orts to promote
industries and agriculture in the
State. 

Communal and caste politics
has bene•tted only a select
group of leaders in the State, it
charged.

Releasing the manifesto,
former Congress president
Rahul Gandhi said that about 16
lakh youngsters lost their jobs in
Uttar Pradesh in the last •ve
years. The BJP had promised to
create two crore jobs in a year,
but has, instead, handed over the
entire wealth of the country to a
few businessmen, he accused. 

“This election is an election for
securing the future of the youth,”
he said.

AICC general secretary Priy-
anka Gandhi Vadra said the
manifesto re•ects the aspira-
tions of seven crore youth in the

State. She said none of the exam-
inations for government jobs are
being held on a regular and
transparent basis. Education,
also, according to her, is in a very
pathetic state. 

‘New vision needed’
Rahul Gandhi said the Congress
believes that India requires a
new vision.

“The vision that was proposed
by the BJP in 2014 has completely
failed, and it is turning our
demographic dividend into a
demographic disaster. So India
requires a new vision going for-
ward and this is something that
most youngsters would agree
with. Even people in the BJP, if
you ask them, will also say, that
something has gone very wrong.
The vision that was committed
has failed,” he said. 

Priyanka Gandhi did not rule
out the possibility for post-poll
tie-ups. Answering a question,
she agreed that she is the face of
the Congress campaign but re-
fused to reveal if she was the
Chief Ministerial candidate of
the party. 

Promise of enhanced support

The manifesto also o•ers interest
free loans up to •5 lakh to young
entrepreneurs. It says ‘One
Product One District’ policy will
be relaxed in order to provide
support to di•erent clusters
within the same district. 

“All industries that have more
than 100 units will be declared a
cluster. Uttar Pradesh’s indus-

tries shall be revived by promot-
ing traditional clusters and creat-
ing new ones. Each cluster shall
be provided with credit, market-
ing, skills and technology and
will receive focussed infrastruc-
tural support, such as improved
electricity and water supply, and
sewerage to attract more private
investment,” the manifesto said.

UP: Cong promises new political culture 
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New Delhi, January 21

Multiplex chain operator PVR
Ltd narrowed its consolidated
net loss at •10.2 crore in the
December quarter of FY22 on
the back of strong content •ow
and easing of pandemic-in-
duced restrictions post the
second wave. The company had
reported a consolidated net
loss of •49.1 crore in the corres-
ponding quarter in the previ-
ous •scal.

For the quarter under review,
the company’s consolidated
revenues stood at •709.7 crore
(•320.1 crore).

In a statement, PVR said the
December quarter was the best
quarter since the pandemic
outbreak in March 2020 and
was marked with strong con-
tent •ow across Bollywood, Hol-
lywood and regional genres. 

Ajay Bijli, Chairman and Man-

aging Director, PVR Ltd, said, “
The pace with which the busi-
ness recovered from October to
December, validates that as
soon as new content was made
available, our patrons came
back to the cinemas.” 

The company said it saw suc-
cess across genres of content -
Sooryavanshiand 83 from Bol-
lywood, Spiderman an-
dEternals from Hollywood, and
Honsla Rakh, Pushpa, An-
naatthe, Maanaadu, among
others from regional.

“Had the last week of Decem-
ber not been impacted by
Omicron , we would have closed
with even better numbers. We
continue to remain extremely
bullish on the long-term pro-
spects and will continue to in-
vest and innovate in bringing
richer and more experiential
formats for our audiences,” Bijli
added.

PVR narrows consolidated 
net loss to •10.2 crore in Q3

RISHI RANJAN KALA

New Delhi, January 21

Faced with poor performance
of the rooftop solar programme
in residential space, the govern-
ment on Friday said that indi-
vidual households can now opt
for a vendor of their choice, and
the subsidy amount for pur-
chasing the equipment will be
credited directly into their bank
accounts.

Simplifying norms
In a review meeting on the per-
formance of the rooftop solar
programme , on Wednesday, the
Power and New & Renewable
Energy Minister RK Singh direc-
ted o•cials to simplify the
scheme in an attempt to boost
its implementation as only
about one-third of the allocated
capacity has been installed so
far. India has signi•cant rooftop
solar potential at 1.7 petawatt-
hour per year.

MNRE said that now it is not
necessary for a household to get
the RTS installed by any of the

listed vendors of a State Discom.
The households can also install
the equipment on their own
and inform the Discom along
with a photograph of the sys-
tem. The Discom will then have
to ensure that net metering is
provided within 15 days.
“Subsidy, which is 40 per cent
for RTS of up to 3 kilo watt (KW)
capacity, and 20 per cent bey-
ond that, up to 10 KW, will be
credited to the householder’s
account by the Discom within
30 days of installation. The op-
tion of getting the rooftop in-
stalled by any of the vendors
designated by the Discom re-
mains available as earlier. In
such cases, the householder
may also select the solar panel
and inverter of his choice,” it
added.

Industry upbeat
Industry experts and analysts
say that simplifying modalities
will help address key bottle-
necks like high cost of solar
equipment, complicated sub-
sidy system, and above all will
help meet India’s ambitious tar-
gets of arresting climate change
and reducing greenhouse gas

emissions. Besides, it will open
up the market and help gener-
ate demand. However, the key
would be performance and co-
ordination of the state Discoms.

ICRA’s Senior V-P & Group
Head Sabyasachi Majumdar
pointed out that– “One of the
factors which has hindered the
growth of residential solar has
been the relative slowness in
implementing net metering by
Discoms, and also timely adjust-
ment of payouts to rooftop
plant owners. Government’s
proposals will take care of both
constraints and incentivise in-
vestments in RTS. However,
timely implementation at the
Discom level will be the key.”

Welcoming the develop-

ment, CEO of industry body Na-
tional Solar Energy Federation
of India (NSEFI) Subrahman-
yam Pulipaka told BusinessLine
that the association will soon
present a roadmap to the MNRE
for achieving the target of 100
GW residential RTS. 

“As a country our solar en-
ergy journey was predomin-
antly driven by the government
to generate demand, but today
we are at a juncture where we
are shifting from government-
driven to market-driven de-
mand. Today’s announcement
will take us closer to this trans-
ition. The moment a consumer
gets the freedom to choose, the
market opens up,” he noted.

“On the roadmap, •rst, we
will suggest policy initiatives
and enabling ecosystem meas-
ures required to achieve the tar-
get. Second, we will run
awareness campaigns in 10
States every year. We will meet
Discoms, RWAs and consumers.
We will have 100 sessions every
year for these awareness cam-
paigns,” Pulipaka added.

The Parliamentary Standing
Committee on Energy in a re-
port on MNRE’s demands for

grants for FY21 said that it feels
that RTS are not attractive for
consumers due to high main-
tenance cost and complicated
procedures of disbursement of
subsidy.

High costs
The report was placed in Parlia-
ment in March 2021. The panel
suggested that the Ministry fo-
cus on this programme on a
mission mode .

At present, the discovered
rates for solar panels are around
• 38,000-50,000 for 1-10 kw
(kilowatt) and •32,000-52,000
for 11-100 kw depending on the
states.

Of the targeted 100 GW of
solar power capacity by 2022, 40
GW is to be achieved through
roof top systems with 4,000
MW from residential systems.
In December 2015, Phase-1 of the
RTS programme was approved
targeting 2,100 MW capacity ad-
dition by FY20 through central
• nancial assistance (CFA).
Against this, as of December 5,
2021, an aggregate capacity of
2,098 MW has been sanctioned
of which 1,319 MW was reported
to have been achieved.

Industry upbeat, eyes
100 GW roadmap

Rooftop solar programme norms eased 

India has signi•cant rooftop
solar potential at 
1.7 petawatt-hour per year
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There is a lot of potential to be
tapped for start-ups in Tier-II
and & Tier -III cities, according
to the Minister for Commerce
& Industry Piyush Goyal.

“If we give them more sup-
port and proper mentoring,
they could also play a much
greater role in the years to
come,” he said at the launch
of a Nasscom report on Indian
Tech Startup Ecosystemon
Friday.

Among top three 
Indian start-ups did phenom-
enally well in 2021 raising a
total equity investment of
$24.1 billion which was more
than twice the amount raised
in 2019, prior to the pan-
demic, the report stated. More
than half the equity invest-

ments have come from the 47
new unicorns that were estab-
lished in 2021, pushing India
to the top three in terms of
number of unicorns.

Goyal pointed out that In-
dia had added 43 unicorns in
45 weeks, since the start of
Azadi ka Amrit Mahotsavin
March last year. “Let us aim for
at least 75 unicorns in this 75-
week period up to the 75th an-
niversary of Independence,”
he said. 

Start-up nation
The minister also said that
2021 was a year that de•ed all
odds, and 2022 will be the

breakthrough year, in which
India will unlock immense ex-
ponential value. “India at 100
will be renowned as a start-up
nation,” Goyal said adding
that the potential in small cit-
ies and towns needto be fully
tapped.

Last week, the Minister, in a
meeting with venture capital
funds, had also asked them to
focus more on start-ups from
Tier-II and -III cities.

As per the Economic Survey
of 2018-19, of the over 16,500
recognised start-ups, nearly
half were from Tier II and Tier
III cities. Tier II cities like
Ahmedabad, Chandigarh,
Dehradun, Pondicherry and
Pune have a population of
around one million, whereas
minor cities with population
less than one million like
Madurai, Baroda, Nashik and
Tiruchi are termed as Tier III
cities. “These cities display im-
mense potential in all •elds
due to inherent advantages
like ample availability of land
and skilled labour,” the survey
pointed out.

Huge potential for
start-ups in smaller
cities needs to be
tapped: Piyush Goyal 

‘Let’s target 75 unicorns before 
75th anniversary of Independence’ 

Commerce & Industry Minister
Piyush Goyal 
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With the unprecedented
shortage of sea containers for
over a year nowsome export-
ers have opted for sending
cargo by break bulk in large
bulk vessels.

Cargoes such as rice,
maize, chilly, soyameal, jute,
cement in bags and steel
products are now shipped in
break bulk from Kandla, Kak-
inada and Krishnapatinam to
many African countries, in-
cluding Ghana and Togo. 

Break bulk movement was
in vogue over three decades
and gave way to container-
ised movement. 

“The shift could be tempor-

ary but we don’t know how
long the container shortage
will continue,” says M Madan
Prakash, a large agri product
exporter in Chennai. “To ex-
port a tonne of cargo by con-
tainer to Africa is now around
$120 while it is $90 in break
bulk. It used to be the reverse
two years ago,” he said.

Containerised cargoes
Ishwar Achanta, President,
Federation of Association of
Stevedores and Member, Na-
tional Shipping Board, says
that the unprecedented spike
in container freight rates is
driving the shift to break
bulk mode.

“As this requires expert

stevedoring services, our
members are adequately
geared to handle such cargo.
While we do understand that
this could be temporary, in-
dustry must not forget that

most containerised cargo
were traditionally handled
by stevedores and there is a
sense of deja vu,” he says.

Interestingly, Anupriya Pa-
tel, Union Minister of State

for Commerce and Industry,
recently in a reply to a query
in Rajya Sabha on container
shortage, had said a task
force is taking action on
pressing additional ship-
ping/container capacity into
service. It is also looking at
ways to promote the use of
bulk/break bulk movement
by exporters wherever
feasible.

Feasibility is a challenge
G Raghu Sankar, Executive
Director, International Clear-
ing & Shipping Agency, says
that break bulk movement is
a good option though feasib-
i lity is a challenge. Unlike
containers, break bulk ship-
ments may need minimum
volume to attract vessels to
Indian ports, over and above
handling e•ciency. 

Large exporters/importers

can consider break bulk as an
alternative and it is also pos-
sible that the present short-
age/crisis may ease down if
not fully partially by •rst
quarter of 2022, he says.

Ennarasu Karunesan,
Founder & CEO, UMK Group, a
Chennai-based logistics con-
sultancy •rm, said that con-
tainerisation’s bene•ts in-
clude zero pilferage and
faster delivery. 

The shift to break-bulk will
only be a temporary. Break
bulk movement is unsustain-
able in the long run.

The bene•ts of containers
are huge. To load around
15,000 tonnes of break bulk
cargo takes nearly 10 days in a
normal conventional opera-
t ion. However, to stu• 15,000
tonnes into 1,000 containers
can be done in less than 12
hours, he said.

Container shortage forces exporters to shift to break bulk 
Cargoes like rice, maize, chilly, soyabean
meal, jute, cement in bags and steel
products are now shipped this way 

Unlike containers, break bulk shipments may need minimum
volume to attract vessels to Indian ports, over and above 
handling efficiency ISTOCK/TCLY 

Going viral

Used car market in India is set to grow at a compounded annual growth of 11 per cent as more people opt for personal
mobility in the pandemic amid the ongoing supply shortage of new cars. This growth is also driven by a rise in online sales
platforms such as CarDekho, Cars24, and Spinny, in New Delhi KAMAL NARANG


